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2014 has been cold so far, so kick back, stoke the fire and lets look back on 2013 and see how the real estate
market did. 2013 was definitely an improvement over the past few years, but the real estate market in Northumberland is still not back to full strength. As always the sales in this report come from the two MLS systems that cover
Northumberland County. All sales in this report are for residential properties where a Realtor was used.
There were 199 properties sold in Northumberland County in 2013 for a total of $46,275,750 of residential
real estate sold. This report covers the 4 main residential property types; waterfront homes, waterfront land, offwater homes and off-water land.
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There were 91 waterfront homes sold in Northumberland in 2013 comprising 46% of all properties sold in the
county. The total dollar volume of waterfront property sold in 2013 was $34,528,500. That means that a whopping
75% of total dollar volume sold in Northumberland in 2013 came from waterfront properties. This is not surprising
considering how much more expensive waterfront property is than off-water property. The most expensive waterfront home that sold in the county in 2013 is located in Kilmarnock on Henry’s Creek and sold for $1,500,000. That
was the most expensive home by far as the next most expensive home sold for $825,000.

Figure 2: Waterfront Home Average Sales Price by Month, 2013.
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Figure 1: Waterfront Homes Sold in Northumberland in 2013.

Waterfront sales reached double digits three times in 2013; June, September and November (Figure 1). For
the purposes of this report we consider a home sold once the sale has closed. The homes that close in a given month,
had a ratified contract sometime before. Homes usually close anywhere from 30 to 90 days after a ratified contract.
So the homes that closed in November had a contract sometime between August and October. That being said, we
are often asked when the best time of the year to market a property is. Although the sales totals in January and February were much lower than the other months, this is probably due to market inactivity around the holidays as opposed to the colder weather that happens during those months. If a property is to go to closing by the Spring, usually
those buyers start looking and even make offers in January and February. We are thrilled to say that we have been
busy this January and have shown quite a few homes even in the snow! Our best advise is to have your property
ready and on the market, no matter what time of year.
The average sales price of a waterfront home in Northumberland in 2013 was $379,434. Figure 2 shows the
average sales price by month. July had the highest average sales price by a pretty wide margin.
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Three out of the 9 properties sold that month had a sales price greater than $700,000.
City/Town
Count
October had the lowest average sales price of 2013 for waterfront homes. Four out of
the 10 homes sold that month sold for less than $200,000. The least expensive waterREEDVILLE
29
front home sold in Northumberland is located on the Coan River and sold for $150,000. HEATHSVILLE
28
There were 29 waterfront homes sold in Reedville, the most of any town in
LOTTSBURG
15
Northumberland (Figure 3). That is impressive given that the Heathsville covers a
KILMARNOCK
7
much larger area than Reedville. With a ton of beautiful waterfront, Lottsburg had the
BURGESS
5
third highest sales total of any town in Northumberland.
CALLAO
3
The Potomac River and Great Wicomico River tied for the most sales in 2013
Figure 3: 2013 Waterfront Sales by City.
(Figure 4). That is not surprising given the amount of real estate on those two rivers.
That being said, there were a number of rivers and creeks that also posted strong sales
Body of Water
Count
in 2013.
7
Many waterfront homes in Northumberland are in a development or are part Potomac River
7
of a small community. The community with the most waterfront sales in 2013 is Bay Great Wicomico River
Quarter Shores in Heathsville (Figure 5). There were 6 waterfront homes sold there. Chesapeake Bay
6
Indian Creek estates in Kilmarnock had the second most sales of any community in Cockrells Creek
6
Northumberland.
Glebe Creek
6
The average waterfront home took 331 days to sell in 2013 (Figure 6). It is
Li le Wicomico River
6
important to note that the time on market statistic represents a best case scenario.
Bridge Creek
4
Over the past few years many homes have come on and off the market numerous
Coan River
4
times and sometimes with different Realtors. The statistics shown in figure 5 only
Indian Creek
4
show the time on market for the most recent time the property was listed with the
Yeocomico River
4
property’s latest Realtor. The difficulties of the current market in our area can be
Figure 4: 2013 Waterfront Sales by
seen in the graph below. When our market returns to a normal healthy housing marBody of Water.
ket we should see the time on market stabilize and drop well below a year. Unfortunately that did not happen in 2013. We are hopeful that we will see a return
Subdivision
Count
to a more normal market in 2014.
Bay Quarter Shores
6
The defining characteristic of the real estate market across the entire Indian Creek Estates
4
Northern Neck and Middle Peninsula has been the amount of inventory on Coan Harbour Estates
3
the market in 2013.
Lewise a
3
Prices will not inNorthumberland Planta on
3
crease in our area
until the inventory Figure 5: 2013 Waterfront Sales by Subdivision.
drops and there is greater competition for the homes on the
market from buyers. Throughout most of 2013 there was
about 3 years of inventory on the market. As of this report
there are 187 waterfront homes listed between the two Realtor
associations. At the 2013 sales rate, there is just over 2 years
of inventory on the market. If sales remain strong going into
2014 and the inventory continues to drop it will be a strong
sign our market is finally ready to break out. On the other
hand, if Spring time brings a flood of new listings then we
may be in store for another challenging year.
Figure 6: Waterfront Home Days on Market.
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WATERFRONT LAND:
As difficult as the market for waterfront homes has been, waterfront land has been even more difficult to sell.
There were 27 waterfront lots sold in Northumberland County in 2013. Waterfront land accounted for 14% of the
residential properties sold. The dollar volume for waterfront land in 2013 was $4,054,000. The average sales price
of waterfront land was $150,148. The most expensive waterfront lot sold in Northumberland for $367,500. This 121
acre parcel is located on Hacks Creek off the Potomac River and was advertised as a hunter’s paradise.

Figure 7: Waterfront Land Sold in Northumberland in 2013.

Figure 8: Average Waterfront Land Price by Month, 2013.
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June and July were the best months for waterfront land sales with 5 properties sold each month (Figure 7).
There were 5 months out of the year with 1 or 0 waterfront lots sold. The highest average sales price came in November (Figure 7). Three waterfront lots sold in November priced between $160,000 and $245,000.
The average waterfront lot took 624 days to sell. Figure 9 shows the average by month. Just like with waterfront homes there is no visible trend in the amount of time a
property spent on the market in 2013. Hopefully we will see
those numbers become lower and more consistent in 2014.
As of this writing there are approximately 190 waterfront lots on the market. At the sales rate of 2013 there is
over 7 years of inventory in Northumberland County. Clearly, selling waterfront land is very challenging in the current
real estate market.

Figure 9: Waterfront Land Days on Market.
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Figure 10: Off-water Homes Sold in Northumberland in 2013.
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There were 46 off-water homes sold in Northumberland county in 2013 accounting for 23% of the properties
sold. In dollar volume, there was $5,646,700 worth of off-water homes sold in 2013. Off-water homes accounted for
12% of the dollar volume sold in Northumberland. The average price of an off-water home in 2013 was $122,754.

Figure 11: Average Off-water home Sales Price by Month, 2013.
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Off-water home sales in Northumberland varied wildly month to month (Figure 10). In other counties the off
-water homes followed a much more predictable pattern with low sales in January and February and strong sales
through the summer and early fall. The best month for off-water home sales was September with 7 properties sold
that month. January had the highest average sales price for 2013 (Figure 11). There was only one home sold in January and at $250,000 was the second most expensive off-water home sold in 2013. The most expensive off-water
home sold in September for $348,500 in the subdivision of Rainswood in Heathsville.
The average off-water home took 265 days to sell. That makes off-water homes the quickest selling residential property category. The low number was a little surprising. After looking into the numbers, new construction and
foreclosed properties make up a far higher percentage of offwater homes than any other category. Foreclosures tend to
sell quickly and new homes only show up as being on the
market for a short period. Caught up in the low average is
quite a bit of variation. A home on Fleeton Point Circle was
on the market for 1692 days before it finally closed. There
does seem to be a downward trend from the beginning of
2013 to the end. If that continues into 2014, it will good
news for Realtors and home sellers alike!

Figure 12: Off-water Home Days on Market.
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There were more off-water homes sold in Heathsville than any other city in Northumberland (Figure 13).
Reedville was second with 14 off-water homes sold in 2013. No other town even came close to double digits. There
were 4 off-water homes sold in each of Bay Quarter Shores, Sherwood Forest and
City/Town
Count
Chesapeake Beach subdivisions.
HEATHSVILLE
21
At a sales rate of 46 home per year and a current inventory of 119 off-water
REEDVILLE
14
homes on the market there is over 2.5 years of inventory on the market.
CALLAO
BURGESS
LOTTSBURG
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Off-water land is the most difficult type of property to sell right now. With so Figure 13: 2013 Off-water Home
Sales by City
many homes on the market that are selling for less then the cost of construction, finding
buyers for off-water land is tough. Last year there were 34 off-water lots sold in Northumberland County (Figure 14). Of those sales 10 came in the month of December alone and there were a few contiguous lots sold together which boosted the sales total significantly. There is approximately 150 off-water lots on
the market. As a result there is over 5 years of inventory
currently on the market. There is a huge amount of inventory and very few buyers in the market right now for off-water
lots. Compared to other counties, Northumberland’s offwater land market is strong. We expect 2014 to continue
that trend
CONCLUSION:
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The real estate market in Northumberland improved
in 2013. Our Long and Foster office was up by double digits in both sales and dollar volume! The big story for 2013
and heading into 2014 is the amount of inventory on the
Figure 13: 2013 Off-water Home Sales by City
market for all residential property types. With so much on the market it is
difficult to even get showings, let alone a contract. We are optimistic that
2014 will bring more solid improvements in the Northumberland real estate market. With the market being so competitive it is important to have a Realtor who is willing to pull out all the stops in order to get properties noticed
online and in print. The Shultz Team is looking forward to continuing our momentum from 2013 and having an even
better 2014!
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