
 

 

Wednesday, October 29, 2014 
Palo Alto Hills Golf and Country Club 

Agenda and Panel Descriptions 

8:30 – 9:00 am  Registration and Continental Breakfast 
 

9:00 – 9:10 am Opening Remarks 
 

9:10 – 9:55 am A Look Into The Future: Corporate Trends for 2015  
Moderator:  Brian Moore, Dorsey & Whitney LLP 
Joe Biller, SightLine Partners; Chris King, Medtronic; and Jon Salveson, Piper Jaffray & Co. 

 
While capital markets have recovered for therapeutics, M&A and partnering deals continue to dominate the 
deal landscape for life sciences. This moderated Q&A panel takes a look ahead and explores corporate 
trends in the industry for the upcoming year. Hear from buy-side and sell-side experts who have 
successfully executed groundbreaking transactions. They will share their recent experiences, explain what 
strategics are looking for and offer their prognosis for the future. 

9:55 – 10:05 am Networking Break 
 

10:05 – 10:50 am Incubating Innovation 
Moderator:  Scott Smith, Dorsey & Whitney LLP 
Earl "Eb" Bright, ExploraMed Development; Greg Kapust, SilverBow Development; Michael Partsch, 
Accelemed Management; and Jeffrey Smith, Prospect+Health 

 
Incubators continue to play a significant role in developing life sciences companies in the Bay Area and 
beyond. This roundtable brings together several leading incubators from the Bay Area to discuss their 
diverse approaches to organization, idea generation, financing, technology acquisition and development, 
and exit planning. Learn about their challenges, successes and visions for the future of the life science 
marketplace of ideas. 

10:50 – 11:00 am Networking Break 
 

11:00 am – 11:45 pm Success in a Regulated Environment  
Moderator:  Jean Holloway, Dorsey & Whitney LLP 
Kathy Lundberg, Corventis; Marie Marlow, M Squared Associates; and Ross D'Emanuele, 
Dorsey& Whitney LLP 

 
The risks are real. In our heavily regulated industry, the potential for regulatory liability exists at every turn. 
Fines are in the hundreds of millions. How do you navigate the regulatory minefield? What are the current 
best practices for companies in the clinical phase or in the commercial phase? Hear from our panelists who 
have guided successful organizations through these serious issues. 
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Agenda and Panel Descriptions (cont.) 

11:45 am – 12:15 pm NETWORKING LUNCH 
 

12:15 – 1:00 pm KEYNOTE ADDRESS:  John Crowley, Amicus Therapeutics 
 

1:00 – 1:10 pm Networking Break 
 

1:10 – 1:55 pm Taking it to Market: Winning Strategies to Commercialization  
Moderator:  Jason Wisniewski, Dorsey & Whitney LLP 
Ann Decker, NeoTract; Todd V. Gustin, Optum360; and Deborah Kilpatrick, Ph.D., CardioDx 

 
The best products and services will not reach the marketplace and achieve commercial success without 
significant planning for private payor or Medicare reimbursement. What are the dynamics in the 
reimbursement process in this era of evidenced-based medicine? How do you ensure not just coverage, but 
adequate coverage? How do you leverage coverage into commercial success? Hear from executives who 
have been through this process from start to finish and understand the challenges along the way. 

1:55 – 2:05 pm Networking Break 
 

2:05 – 2:50 pm Digital Health Innovations 
Moderator:  Evan Ng, Dorsey & Whitney LLP 
Andrew Atwell, Samsung; and John Russell, Corventis 

 
With recent product launches by major technology companies affecting the digital health area, new 
opportunities are being created. This marks the beginning of a new era in the digital health segment of the 
life sciences industry. This session will focus on recent developments in the area and where this segment of 
the industry will be going. Learn the ingredients to success in digital health. 

2:50 – 3:00 pm Networking Break 
 

3:00 – 3:45 pm New Global Frontiers 
Moderator:  John Chase, Dorsey & Whitney LLP 
Pat Mackin, CryoLife; Chris Shen, Specialty Medtech; and Evgeny Zaytsev, RMI Partners 

 
The recent recovery in life sciences activity was in large part driven by international elements. As shown by 
the likes of the Medtronic-Covidien and AbbVie-Shire deals, dealmakers are looking internationally to 
creatively structure transactions. Hear from seasoned executives about their international financing, 
business development and product commercialization efforts. Inversions? Repatriations? Designed in 
California and made in China? Understand the nuances of our new global environment. 

3:45 – 3:55 pm Networking Break 
 

3:55 – 4:55 pm Case Studies in Clinically-Driven Innovation 
Timothy Argo and Jim Rogers, Mayo Clinic Ventures  

 
In this special talk, executives from Mayo Ventures discuss their experience in bringing innovation from 
clinical need in the Mayo Clinic to fruition. They will also address partnering opportunities with the clinic. 
They will also preview exciting and upcoming innovative developments from the clinic. 

4:55 – 5:00 pm Closing Remarks 
 

5:00 – 7:00 pm Dorsey 4D Symposium Reception 


