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Scotiabank Trinidad and Tobago Limited Update  

Scotiabank Trinidad and Tobago Limited first opened its doors in 1954 and has grown to one of the 

leading financial institutions in Trinidad and Tobago. At the end of its financial period 2015, Scotiabank 

recognized further growth as well as an increase in market share in the retail and commercial credit 

markets. Below are some key points from Scotia’s 2015. 

Performance 

 For the financial year ended October 2015, Scotiabank saw strong profitability growth. 
o Revenue grew by 6% YoY. This was driven by loan portfolio growth (Commercial loans 

grew 13%, retail loans grew 10%) and by growth in the Scotia Insurance business unit 
(represented 20% of net income in 2015.) 

o Scotia is positioned as #1 in auto loans and mortgages in the retail market. 
o Scotia insurance has been the fastest growing business unit, and is now positioned as #3 

in the Trinidad market. 
o Net interest income rose 9.6% YoY, driven primarily by loan portfolio growth. 
o Non-interest income has also grown, driven by the insurance business unit growth 

(Policy holder 5 yr CAGR is 20%) 
 
Capitalization and Liquidity 

 Scotia is well capitalized and paid a special dividend as a result of its liquidity. 
o Special dividend brought the 2015 payout ratio to 93% 
o Capital adequacy ratio of 24.3% is well above industry minimum of 8% 
o Operational efficiency of 44.3 percent is better than industry average of 50% (the lower 

the number, the better) 

 Scotia’s balance sheet has grown by 7% YoY led by growth in its loan portfolio. 
o Scotia’s non-performing loans as a percentage of the gross loan portfolio fell to 1.75%, 

down from 2.15% in 2014. 
 
Valuation 

 Scotia’s valuation in terms of P/E is the highest of its peers, trading at around 18 times whilst its 
peers are in the range of 15times. 

o This is a function of its thinly traded shares and its historical performance being priced 
in. 
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Scotiabank Trinidad and Tobago Limited Update  

Conclusion 

Scotiabank Trinidad and Tobago Limited is attempting to position itself as a one-stop shop for financial 

needs for both commercial and retail clients and will work with their regional counterparts to service 

their client base. With clients that operate in multiple territories, Scotiabank will continue to leverage 

their existing electronic infrastructure as well as their brand recognition and reputation throughout the 

region. 

On the retail side, they intend to continue taking market share to grow in an economic climate that will 

be challenging. We believe that they will see a slight slowdown in this area as clients may borrow less, 

especially given the possibility of rising rates and an environment not conducive to high consumer 

spending.  

On the commercial side, Scotiabank intends to be selective in their partnerships, looking for “recession 

proof” sectors and providing financial services to these businesses and their staff. We believe that this 

may bear more fruit for the group as companies will likely find investing opportunities in the downturn. 

The ratio of retail to commercial loans has already begun to change and reflects this fact. With a stable 

dividend payout and yield, this is a strong defensive income play for investors, the only constraint being 

supply. 

 

 


