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March 2014 Sales Report: Lancaster County
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The weather may still be chilly, but the real estate market is heating up! The Shultz Team has been busy writing contracts and listing properties. 2014 has been going great for us! Our market reports are created from the combined data sets of the two MLS systems that primarily cover Lancaster County. Thank you for reading!
WATERFRONT HOMES:
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There were 6 waterfront homes sold in Lancaster in March. That is an improvement of March, 2013 (Figure
1). That is a vast improvement over the first two months of the year. The average sales price of a waterfront home in
Lancaster in March was $866,428. There have been some high end properties moving in Lancaster so far in 2014.
March 2014 has the third highest average sales price for waterfront homes in Lancaster since January 2013. There
were two homes that sold for over $1,000,000 in Lancaster in March. The most expensive, located on Dymer Creek,
sold for $2,350,000. The least expensive waterfront home sold for $340,000 and is located in Millenbeck in Upper
Lancaster.
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Figure 1: Waterfront Homes Sold in Lancaster.

Figure 2: Waterfront Home Average Sales Price by Month.

It took 324 days on average for a waterfront
home to sell in Lancaster. The most expensive home
took the longest to sell. The home on Dymer Creek was
on the market for 646 days before going to closing. The
other home that sold for over $1,000,000 was on the
market for the least amount of time, needing only 126
days to close.
As of this writing there are currently 199 waterfront properties for sale in all of Lancaster, unchanged
from last month. If sales can keep pace with new listings
in the Spring, we should finally start to see a drop in inventory as the summer goes on.

Figure 3: Waterfront Home Average Days on Market.
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WATERFRONT LAND:

M

March 2014 Sales Report: Lancaster County

Figure 5: Average Waterfront Land Price by Month.
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Figure 4: Waterfront Land Sold in Lancaster.
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There was no unimproved waterfront land sold in Lancaster in March. Waterfront land is extremely difficult
to move in the current market. We are anxiously waiting for the sales of waterfront lots to increase. Improvement in
this market will be one of the key signs that the real estate market in Lancaster is getting healthier.

OFF-WATER HOMES

TH

E

The end of last year and the beginning of 2014 was difficult for off-water homes in Lancaster. Interest rates
were trending higher and it was bad for the real estate market all over the country. We predicted that sales would get
back to normal as people adjusted to the reality of slightly higher, but still historically low interest rates. March saw
a big jump in off-water home sales with 9 homes sold in Lancaster (Figure 6). That is a big improvement over

Gorgeous new listing on Yopp’s Cove
Figure 6: Off-water Homes Sold in Lancaster.
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Figure 7: Average Off-water home Sales Price by Month.
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March 2013, when only 3 homes sold. The most expensive off-water home that sold in March sold for $177,400 and
is in Kilmarnock. That is significantly higher than the average sales price of an off-water home in March of
$137,797 (Figure 7).

Figure 8: Off-water Home Days on Market.

SH

U

The amount of time an off-water home spent on the market in March was down sharply from February
(Figure 8). Last month we stated that a number of homes that had been on the market for a long time finally sold and
it might actually be a positive sign for the market as long as we saw a return to normal. It appears that we were right
and as the market improves we hope to see the amount of time homes spend on the market drop.
CONCLUSION
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There is a buzz in the air in Lancaster right now. Other Realtors we talk to are also getting lots of phone
calls. While there are positive signs in the real estate market there are numerous headwinds. In the end, our housing
market will only improve if the national economy continues to improve. While sales are up, inventory is still high.
So far The Shultz Team is way ahead of last year and we are looking forward to a prosperous 2014!

Osprey bringing food home to the kids!
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