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Thinspace Technology, Inc.	  
	  	  	  	  	  	  (OTCQB: THNS, Target Price: N/A)	  

	  

We initiate preliminary coverage of Thinspace Technology, Inc. (OTCBB: 
THNS, “Thinspace”). We see Thinspace as a speculative microcap 
investment option in technology sector.  Thinspace has assembled an 
interesting software and hardware product offering focused on delivering 
cloud-based productivity solutions for small and mid-sized businesses, 
enterprises, and government agencies.  In our estimation, Thinspace is 
positioning itself to target a large and growing market trend in information 
technology (IT) towards cloud client solutions and workspace 
virtualization, which make it easier, more cost efficient, and more flexible 
for organizations to manage their technology assets.   

The company has an experienced management team with backgrounds 
that include time at Accenture, Infosys, Citrix, Microsoft and VMWare.  
Moreover, the company appears to be gaining initial traction with its 
products, claiming over 5,000 customers, and recently reporting 3Q14 
results that included sharp growth over the comparable period in 3Q13.  
Year-to-date, revenues have increased by more than fivefold from the 
prior year.  This note is an initiation primer and hence we are not issuing 
a price target or forward estimates for Thinspace at this time. We expect 
to issue a full initiation piece during 1H2015. 

Thinspace is an emerging player in the large market for enterprise 
virtualization, application delivery and cloud computing 

Thinspace operates in what we view as the large rapidly growing markets 
of application delivery, virtualization, and cloud client technology.  The 
company targets businesses and government customers both in the 
United States and globally with an expanding product suite that includes 
both software and hardware applications.  The company’s core products 
are designed to make it easier and more cost efficient for clients and IT 
managers to control and mange computing operations securely from any 
server virtually.   

We see this as a large market opportunity for Thinspace to target, and 
one that attempts to position the company to attack several macro trends 
in enterprise Information Technology management, as it has become 
increasingly complex for businesses to manage, monitor and secure IT 
systems with the proliferation and variety of mobile phones, tablets, and 
other devices using corporate networks.  IDC sees 2014 as the year in 
which desktop virtualization becomes mainstream given the compelling 
attributes of energy efficiency, low cost, flexibility, and security. Further, 
Gartner Research expects the global market size for desktop 
virtualization to surpass $65Bn in 2015E. 

Strong 3Q14 results show robust growth and good execution 

Thinspace reported strong third quarter results on November 17, 2014, 
which demonstrated a continuation of an impressive growth trend for the 
company so far in 2014.  The company reported revenues of $2.3mn 
during the quarter – representing growth of 465% over the prior year 
period.  The strong performance driven by new product introductions and 
the delivery of a large order with multiple sites for a large public sector 

 Stock Details  
Company Thinspace Technology, 

Inc. 

OTCQB: THNS 
Sector / Industry Technology / Software 
Recent share price $0.19 
Shares o/s (mn) 99.4 
Market cap (in mn) $18.9 
Enterprise Value (in mn) $19.3 
52-week high/low $0.90 / $0.08 

Source: SeeThruEquity Research, prices as of 11/17/14 
   

 Business 
Thinspace is a cloud computing company that  
develops software productivity products that allow 
its customers secure access to centrally managed 
Desktops or Software Applications  and to work and 
collaborate from anywhere, accessing enterprise 
apps and data on any of the latest devices, as 
easily as they would in their own office- simply and 
securely.  

 Investment Highlights 
• Impressive growth trends demonstrated in recent 

results with 3Q14 revenue up 465% from 3Q13. 
• Innovative low-cost solution targeting a multi-

bil lion dollar industry for server-based computing. 
• Over 5,000 customers utilizing an expanding 

product suite focused on thin client software 
solutions. 
 

Key Risks  
• Established competitors with strong brands, deep 

financial resources and history of innovation  
• Exposue to spending environment for business-

related computer appliances and software for 
small and mid-sized companies.  

• Lack of financial resources 
• Limited operating history 
 

 Share price performance ($, LTM) 

 
 

 Source: Yahoo! Finance 
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organization.  The company reported that it now has 
over 5,000 customers, including Keiser University, 
and Alpine Jaguar, among others. Thinspace also 
reported improvements on several profit metrics, 
though the company will need further growth to 
reach levels of profitability similar to leading 
providers of cloud-based software, in our view.  
Operating loss also narrowed sequentially from 
2Q14 to 3Q14, demonstrating improved cost controls 
in the period. The company reduced operating 
expenses as a percent of revenue quarter over 
quarter from 80% in 2Q14 to 65% in 3Q14. Year-to-
date, Thinspace has generated $5.7mn in revenue.  
This represents 480% growth over the same period 
in 2013, and the company has shown greater than 
100% revenue growth in each quarter of the year, with nice revenue growth thus far in 2014. 

        Source: Company filings, SeeThruEquity Research 

 

Expanding product suite and engineering team to set stage for growth in future  

Thinspace has five core solutions in its products suite which provide its customers with a 
scalable, secure soution for application delivery, virtualization, and cloud client technology.  
These include: Thinspace TSE, a simple management solution for Microsoft remote desktop; 
Thinspace OneGate, which allows secure remote access to applications and data from 
outside the network; Thinspace Universal Client, which allows secure remote access to 
applications or Windows desktops from iPad, iPhone, or Android tabets or smartphones 
Thinspace Pano, which is a Zero Client solution that replaces traditional desktops and allows 
secure fast access to hosted virtual desktops; and the Thinspace Advantage, the company’s 
newest comprehensive hardware and software solution.  

The Thinspace Advantage is an all-in-one desktop and application delivery solution that 
includes endoints, server software, and active support to help customers simplify their 
desktop computing strategy.  Thinspace Advantage gives customers the choice between an 
endpoint with Linux or Windows OS.  Its software component includes TSE, which it believes 
is the most cost effective method of application deployment for small and medium sized 
businesses through to large organizations, as well as OneGate, which provides secure 
remote access to the Windows applications and desktops delivered through TSE.  
Importantly the Thinspace Advantage solution allows the seemless network monitoring and 
management of cloud client devices, existing customer devices, and remote or home devices 
all with active customer support and a low-cost pricing package. 

We expect continued enhancements to Thinspace’s product suite.  The company announced on October 7, 2014, that it was 
expanding its engineering team in preparation for a next generation product line.  The company’s Chief Technology Officer, 
Vijender Yadav, indicated that he plans to double the size of the team from 20 to 40 to accelerate product development.  Thinspace 
also announced that it would upgrade to a larger engineering facility located near the Baner Infotech area of Pune, India, which can 
seat up to 50 engineers. 

        Source: Company filings, SeeThruEquity Research 

Recent fundraising provides working capital and growth capital 

In our estimation, a key risk for Thinspace is its balance sheet and financial liquidity.  The company has a history of operating 
losses and has not yet reached profitability.  Thinspace reduced its operating loss in the third quarter.  Given the high operating 
leverage inherent in business models for companies with cloud-based solutions, we believe the company will require further 
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revenue growth to reach a scale that will support recurring free cash flow from its operations.  As such, we expect the company will 
continue to seek new funding to support growth and working capital.  In October Thinspace announced that it had raised $400,000 
from Delaware-based IBC Equity Holdings, Inc. 

               Source: Company filings, SeeThruEquity Research 

No estimates or price target at this time 

As we noted at the outset of this report, we are publishing neither estimates nor a price target for Thinspace at this time. We expect 
to issue a full initiation report covering Thinspace in the future.  

Management Team 
Chris Bautista, Chief Executive Officer  

Mr. Bautista brings an extensive background in management consulting as well as technology expertise to Thinspace. 
Most recently, he served as a Principal at Infosys Limited, a leading technology company who pioneered the Global 
Delivery Model of technology solutions. Mr. Bautista started his career in technology and strategy working for 
management consulting firms Andersen Consulting (now Accenture) and Diamond Technology Partners (now PwC). He 
has provided consulting and advisory services to the senior executives of companies such as Microsoft, Adobe, Honda, 
Sears, BP, as well as various US government departments and agencies. In addition to management consulting, Mr. 
Bautista has wide-ranging mobile and cloud technology experience having worked at Sprint, inCode Telecom, and 
Enterprise Mobile. As Thinspace Technology becomes more involved in the mobile device ecosystem, his experience in 
the mobile enterprise will shape the strategic direction for the company’s mobile and cloud strategy. 

Mr. Bautista also joins Thinspace with significant international business development and strategy planning for technology 
companies. Previously at VeriSign, he was responsible for international business development, identifying strategic 
business partners and business models in global markets outside the US. Mr. Bautista also ran and operated a strategic 
sourcing company for small electronics and other products sourced from Asia.  Mr. Bautista holds a Bachelor of Science 
from Miami University and an MBA with honors from Southern Methodist University. He resides in Dallas, TX with his wife 
and three children. 

Vijender Yadav, Chief Technology Officer 

Vijender Yadav, Thinspace’s Chief Technology Officer, has more than 12 years of experience in product development in 
network security and remote access domain and was a part of the Thinspace (Propalms) team since 2008. Vijender has 
built strong expertise in high performance remote access and virtualization solutions. Vijender’s responsibilities as Chief 
Technology Officer include leading Thinspace’s worldwide development team and implementing its technical road map. 
Prior to Propalms, he worked with NeoAccel (acquired by VMWare) where he was part of the initial core team and was 
responsible for the development of several key performance boost technologies including patented ICAA technology and 
TSSL technology. He took the initiative for building cloud based multi-tenant security gateway offering for MSPs and 
implemented several large deployments. He also took care of Product Management and Technical Product Marketing for 
the SSL VPN and Network Access Control of Product. Before NeoAccel, Vijender worked with Patni Computer Systems in 
open system technologies where he worked on enterprise wide network and server health monitoring products of Hitachi 
SAS. 

Matt Malarkey, Director of Product Management 

Matt leads the product and technology direction for the Thinspace (Propalms) product lines. His areas of expertise cover 
application delivery and desktop virtualization along with an in-depth knowledge of Microsoft, Citrix and VMware solutions. 
This knowledge enables him to successfully drive the on-going product management strategy at Thinspace. Prior to 
joining Thinspace in 2006, Matt spent ten years working with Citrix and Microsoft technology as a technical engineer 
involved in the design and delivery of many large-scale deployments. Matt has been a Microsoft Certified Systems 
Engineer for 16 years and is a Citrix Certified Enterprise Administrator. 
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Scott Weiselberg, Director 

Mr. Weiselberg has been director of Thinspace since May 29, 2014 having previously served on the Board from February 
15, 2012 until December 31, 2013. Mr. Weiselberg has been a shareholder of the Kopelowitz Ostrow Firm, P.A., a law 
firm based in Fort Lauderdale, Florida since 2007 and a partner since March 2003. Mr. Weiselberg is a member of the 
Florida Bar, United States District Court for the Southern District of Florida, the Broward County Bar Association, 
American Bar Association, and serves as a member on several Florida Bar committees including, but not limited to, the 
Florida Bar’s Grievance Committee in Broward County. Mr. Weiselberg received his Bachelor of Science and Business 
Administration from the University of Georgia in 1992 and Juris Doctorate from Nova Southeastern University in 1997. 
The Company believes Mr. Weiselberg’s legal background gives him the qualifications and skill to serve as a director. 

Michael Brodsky, Director 

Mr. Brodsky has been director of Thinspace since February 27, 2012. Mr. Brodsky has served as president of Thalia 
Woods Management, Inc., a company that makes direct investments in public and private companies, since June 2009. 
From April 2004 to June 2009, Mr. Brodsky served as president and chief executive officer of Venture Investment Group, 
a company that makes direct investments in public and private companies. From February 2007 to May 2008, Mr. 
Brodsky served as manager in charge of worldwide logistics at Resnick Supermarket Equipment Corp. Mr. Brodsky’s 
experience as an investor in public and private companies gives him the qualifications and skill to serve as a director. Mr, 
Brodsky has over 25 years of experience in a multitude of positions in a variety of industries ranging from VP Sales & 
Marketing to General Manager in the Aerospace, Packaging, Software, Medical Technology, and Automotive industries. 
Most recently he has held executive level positions in leading edge technology companies in such industries as Medical 
Technology: Zix Corporation, Managed Healthcare: Comprehensive Care, as well as, Software Technology: Nuance 
Communications. The combination of over 15 years of experience with large fortune 500 companies such as ALCOA, 
PCC Airfoils and a similar amount of time with small to medium size companies ranging from start-up to a $100 million is 
the mix of experience needed and is an asset to ensure the organization has the ability to move to the next level and 
continue to grow.  

Risk Considerations 
Technology Risk intensive business 

Thinspace does business in the technology industry, which is characterized by rapid innovation and the potential for fast 
technological changes. While the rapid change presents an opportunity for Thinspace to displace existing technology in its core 
markets, it also represents a key risk.  A technological change either in thin client technology or in the surrounding ecosystem of 
technology products could render the company’s products outdated or uncompetitive.   This attribute of the technology industry 
requires continued investment of both financial and human resources to ensure that products are current, work with the latest 
industry standards, and are differentiated versus peers. 

Industry competition 

Thinspace operates in a highly competitive market comprising many companies with greater financial resources, more brand 
recognition, more clearly established intellectual property, and more funds directed towards research and development.  The 
company’s core market for cloud-based thin client solutions using Microsoft server based computing (SBC) software was 
pioneered by Citrix Systems, a substantially larger company, which continues to be the clear leader in the SBC industry.   

Financial Resources and Going Concern 

Thinspace has a history of operating losses and a does not currently generate cash from its operations.  We believe Thinspace will 
need to raise additional capital to support ongoing operations, as well as to invest in new products and growth. The company’s 
auditors prepared its financial statements noting that there was substantial doubt as to the company’s ability to continue as a going 
concern without access to additional capital.  In our estimation, access to capital is a key risk for the company and common equity 
holders, as there is no guarantee that the company will be able to raise enough capital to carry the company to profitability, or that 
financing will be available on terms palatable to current stockholders.  
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Share Liquidity  

Thinspace is quoted on the over-the-counter bulletin board, and there has been very limited reported trading of the company’s 
stock.  Consequently, Thinspace common shares are illiquid and may be difficult to purchase or sell. Thinspace shares have traded 
an average volume per day of 189,660 over the last three months. With a recent price of $0.17, this implies an average daily 
trading value of just $32,242. 

 

About Thinspace Technology, Inc.      
Thinspace Technology Inc. is a global provider of reliable, scalable and affordable application delivery, virtualization, and 
cloud client technology to public and private sector companies and organizations of all sizes. Operating on the belief that 
application delivery and cloud computing solutions should be flexible, dynamic and above all, simple to use, Thinspace 
understands and is passionate about solving customer problems affordably in the most efficient and effective manner 
possible. The Company's list of private and public sector customers include NASA, PWC, Deutsche Bank, Toyota, as well 
as, NHS, local councils, universities, schools, and housing associations. With over 5,000 enterprise customers worldwide, 
Thinspace is recognized as a leading player in application delivery, virtualization, and cloud technology markets. The 
Company is headquartered in Port Orange, Florida with international offices in U.K., Canada, and India. For more 
information on the Company, please visit www.thinspace.com. 
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CONTACT: 
Ajay Tandon 
Director of Research 
SeeThruEquity, LLC 
www.seethruequity.com 
(646) 495-0939 
ajay@seethruequity.com 
 
Brandon Primack, CFA 
Senior Equity Research Analyst 
SeeThruEquity, LLC 
www.seethruequity.com 
(646) 495-0939 
brandon@seethruequity.com 

 
 
DISCLOSURE: 
This report has been prepared and distributed by SeeThruEquity, LLC. This report is based on sources that we consider reliable, but we do 
not represent it is accurate or complete, and it should not be relied on as such. All information contained herein is subject to change without 
notice. This report is not an offer to sell or the solicitation of an offer to buy any security in any jurisdiction where such an offer or solicitation 
would be illegal. It does not constitute a personal recommendation or take into account the particular investment objectives, financial 
situations, or needs of individual clients. Clients should consider whether any information in this report is suitable for their particular 
circumstances and, if appropriate, seek professional advice, including tax advice. Statements included in this report may constitute forward-
looking statements within the meaning of the Private Securities Litigation Reform Act of 1995. Such statements involve a number of risks and 
uncertainties such as competitive factors, technological development, market demand and the company's ability to obtain new contracts and 
accurately estimate net revenues due to variability in size, scope and duration of projects, and internal issues. 
SeeThruEquity has not been compensated for the preparation of this report. SeeThruEquity and/or its affiliates may have a long position with 
respect to the publicly traded shares of the subject company covered in this report.  SeeThruEquity, LLC is not a broker-dealer and does not 
generate any investment banking or commission-based revenue with respect to the securities of the company described herein. 
Our professionals may provide oral or written market commentary that reflects opinions that are contrary to the opinions expressed in this 
report. The price and value of the investment referred to in this report may fluctuate. Past performance is not a guide to future performance, 
future returns are not guaranteed, and a loss of original capital may occur. Certain transactions, including those involving futures, options, 
and other derivatives, give rise to substantial risk and are not suitable for all investors. Our report is disseminated primarily electronically, 
and, in some cases, in printed form. Electronic report is simultaneously available to all recipients in any form. The information contained in 
this report is not incorporated into the contents of our website and should be read independently thereof. 
Copyright 2011-2014 SeeThruEquity, LLC. No part of this material may be (i) copied, photocopied or duplicated in any for by any means or 
(ii) redistributed without the prior written consent of SeeThruEquity, LLC. 

 


