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Thinspace Technology, Inc. 
(OTCQB: THNS, Target Price: N/A) 
 
Thinspace Technology, Inc. (OTCQB: THNS, “Thinspace”) is a 
global provider of reliable, scalable, and cost efficient application 
delivery, virtualization and cloud client technologies.  With an 
experienced management team and a growing client base of over 
5,000 customers, the company has assembled a compelling 
integrated software and hardware product suite focused on 
delivering cloud-based productivity solutions for a global base of 
small and mid-sized businesses, enterprises, and government 
agencies.   We view the company as being well positioned to target 
a large and fast-growing trend to help companies shift their 
information technology assets into the cloud, allowing them to 
manage them easier, with more flexibility and at a lower total cost of 
ownership.  
 
We were impressed by the company’s third quarter numbers, 
released on November 17, 2014, which suggested that Thinspace 
continues to gain traction in its markets, as the top line growth was 
up sharply from the year ago period.  Indeed FY3Q14 revenues 
increased by 464% from 3Q13.  For the first three quarters of the 
year, Thinspace has reported $5.7mn in revenue – 479% greater 
than the same period in 2013.   Further, since our initiation primer 
was released on November 20, 2014, Thinspace has announced 
several significant developments including product enhancements as 
well as several noteworthy strategic partnerships that should extend 
the company’s reach and growth prospects, in our view.     
 
Strategic partnerships set the stage for potential growth 
 

We see customer growth as a key strategic imperative for 
Thinspace, as the company’s product suite appears to be well 
aligned with market trends, and typically the profit model for 
companies providing cloud-based solutions has a high degree of 
operating leverage given their ability to service multiple customers 
from an efficiently shared cost platform.   We are impressed by the 
execution of the company’s management to strike several large 
partnerships, which were announced over the last two weeks.  In our 
view, these partnerships are significant for the company, as they 
have the potential to add new business growth without adding 
significant fixed cost overhead. 
 
Xoom deal to expand Desktop-as-a-Service Opportunity 
 

On December 3, 2014, Thinspace announced that it had added 
Xoom Technology Group as a new strategic partner.  The deal 
should extend Thinspace’s customer reach and expand Xoom’s 
technology portfolio and capabilities.  The partnership will initially 
focus on providing effective and affordable Desktop-as-a-Service 
(“DaaS”) solutions and cloud service solutions to the small and 
medium businesses (“SMBs”) in the Texas markets of Austin and 
San Antonio.  We see the partnership as a potential growth driver for 
Thinspace in 2015E, as both companies target the SMB market.  
Xoom Technology Group has provided information technology 
solutions to the SMB market since 2008, with the company providing 
a broad scope of services including architecting, designing and 
supporting networks and data cabling solutions to engineering and 
implementing telecommunications systems, as well as local and 
wide area networking solutions.  Thinspace finds itself with 
impressive company as a member of Xoom’s portfolio of partner 
companies, which include Microsoft, HP, Sophos, and Mitel.   
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Price target  N/A 
Recent share price $0.17 
Shares o/s (mn) 99.4 
Market cap (in $mn) 16.9 
52-week high/low $0.99 / $0.05 
Source: Bloomberg, SeeThruEquity Research  

 

 
 
Key Financial ($mn, unless specified) 

 FY12 FY13 YTD14 

Revenues 1.1  1.5 5.7 

Gross Profit 0.6 0.9 2.4 

EBIT (0.2) (1.2) (2.4) 

Net Income (0.2) (3.9) (25.1) 

EPS ($) (0.00) (0.05) (0.27) 

Source: SeeThruEquity Research, FY12 represents the year ended Jan. 
2013. FY13 represents the eleven months ended Dec. 2013. YTD 2014 
represents the trailing nine months ended Sept. 2014 
 
 
Key Ratios 

 FY12 FY13 FY14E 

Gross margin (%) 54.5% 60.0% 42.1% 
Operating Margin (%) -18.2% -80.0% -42.1% 
Net margin (%) -18.2% -260.0% -440.4% 
P/Revenue (x) 15.4x 11.3x 3.0x 

EV/Revenue (x) 16.2x 11.9x 3.1x 
Source: SeeThruEquity Research 
  
 
Share Price Performance ($, LTM) 

 

Source: Bloomberg 
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Product enhancements expands potential opportunity: 
 
On December 1, 2014, Thinspace made a significant 
improvement to its product the Thinspace TSE product line, 
which it believes will result in a lower cost of ownership for 
customers implementing desktop virtualization.  The 
Thinspace TSE is a solution that delivers shared hosted 
desktops from Windows Server to endpoints, with an 
improved USB and peripheral redirection that includes a 
feature that works with the Microsoft Skype freemium voice 
over IP service.  The enhanced Thinspace TSE redirection 
allows audio output and input, enabling headsets and 
microphones to work with Skype on hosted desktops from 
Windows Server.   

The enhancement positions the company well to target 
customers seeking cost efficient ways to virtualize their 
desktop, allowing high density shared desktops for 
customers who need to run both common business 
applications and communications applications such as 
Skype and Microsoft Lync, which it also supports.   The 
enhancement also supports Linux-based thin clients 
enabling the use of USB devices and peripheral support.  
Thinspace management sees the support of USB and peripheral support as a key differentiator for the company, as this has 
historically been a challenge for desktop virtualization deployments.  IDC expects that 2015 is the year in which desktop 
virtualization is expected to become mainstream given its advantages currently in demand: low cost of ownership, flexibility, 
green, and secure. We note that the global market for desktop virtualization is expected to surpass $65Bn in 2015E, according to 
Gartner. 

Partnership with DST facilitates entry into South Korean market: 
 
Thinspace announced another significant strategic partnership on December 8, 2014, with South Korean disk storage solution 
provider DST Technology. DST has been a leading provider of disk storage solutions to large enterprise customers in South 
Korea since 2004, and will offer desktop virtualization solutions from Thinspace to its existing enterprise customer base, which 
the company indicated has seen demand for desktop virtualization.  The partnership should allow the company to expand its 
product offerings into the South Korean marketplace and provide sales distribution to large enterprises without having to invest 
heavily in a large enterprise sales team.  We think Thinspace’s desktop virtualization solution makes sense as a nice 
complementary product line to DST’s existing server virtualization solutions for its enterprise disk storage customer base.   We 
view this as a key development for the company not only because of the expanded geographic distribution of its products but 
also because of the quality of the partner and the growth potential in the South Korean market.  The cloud computing market in 
South Korea is growing at a compounded rate of 30.8%, with the market size expected to reach $612mn in 2014E. 

Strong results driving growth in 2014  
 
Thinspace has demonstrated impressive growth trends thus far in 2014, with top line revenues of $5.7mn representing an 
increase of 480% over the first three quarters of 2013.  Thinspace released 3Q14 results on November 17, 2014, with the 
revenues coming in at $2.3mn–an increase of 465% over 3Q13.  The strong performance was driven by new product 
introductions and the delivery of a large order with multiple sites for a large public sector.  Indeed, the company announced on 
November 24, 2014, that it had received and fulfilled a large order from The Shamrao Vitthal Cooperative Bank Ltd. ("SVC 
Bank") in India, which included the purchase and successful implementation of 1,000 Thinspace TSE licenses to deliver their 
core-banking software application to branches and customers across the country. Operating loss narrowed sequentially from 
2Q14 to 3Q14, demonstrating improved cost controls and the potential for significant leverage when the business reaches scale.  
3Q14 operating expenses were 65% of revenues versus 80% in 2Q14.   
 
No price target at this time 
 
As we noted at the outset of this note and in our initiation primer issued in November 2014, we are publishing neither estimates 
nor a price target for Thinspace at this time. We expect to issue a full initiation report covering Thinspace during the first half of 
2015.  In our estimation, Thinspace is positioning itself to target a large and growing market trend in information technology (IT), 
desktop virtualization, that makes it easier, more cost efficient, and more flexible for organizations to manage their technology. 
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DISCLOSURE: 

This report has been prepared and distributed by SeeThruEquity, LLC. This report is based on sources that we consider reliable, but we 
do not represent it is accurate or complete, and it should not be relied on as such. All information contained herein is subject to change 
without notice. This report is not an offer to sell or the solicitation of an offer to buy any security in any jurisdiction where such an offer or 
solicitation would be illegal. It does not constitute a personal recommendation or take into account the particular investment objectives, 
financial situations, or needs of individual clients. Clients should consider whether any information in this report is suitable for their 
particular circumstances and, if appropriate, seek professional advice, including tax advice. Statements included in this report may 
constitute forward-looking statements within the meaning of the Private Securities Litigation Reform Act of 1995. Such statements involve 
a number of risks and uncertainties such as competitive factors, technological development, market demand and the company's ability to 
obtain new contracts and accurately estimate net revenues due to variability in size, scope and duration of projects, and internal issues. 
SeeThruEquity has not been compensated for the preparation of this report. SeeThruEquity and/or its affiliates may have a long position 
with respect to the publicly traded shares of the subject company covered in this report.  SeeThruEquity, LLC is not a broker-dealer and 
does not generate any investment banking or commission-based revenue with respect to the securities of the company described herein. 
Our professionals may provide oral or written market commentary that reflects opinions that are contrary to the opinions expressed in this 
report. The price and value of the investment referred to in this report may fluctuate. Past performance is not a guide to future 
performance, future returns are not guaranteed, and a loss of original capital may occur. Certain transactions, including those involving 
futures, options, and other derivatives, give rise to substantial risk and are not suitable for all investors. Our report is disseminated 
primarily electronically, and, in some cases, in printed form. Electronic report is simultaneously available to all recipients in any form. The 
information contained in this report is not incorporated into the contents of our website and should be read independently thereof. 
Copyright 2011-2014 SeeThruEquity, LLC. No part of this material may be (i) copied, photocopied or duplicated in any for by any means or 
(ii) redistributed without the prior written consent of SeeThruEquity, LLC. 
 

 
 
 
About Thinspace Technology, Inc. 
 
Thinspace Technology Inc. is a global provider of reliable, scalable and affordable application delivery, virtualization, and cloud 
client technology to public and private sector companies and organizations of all sizes. Operating on the belief that application 
delivery and cloud computing solutions should be flexible, dynamic and above all, simple to use, Thinspace understands and is 
passionate about solving customer problems affordably in the most efficient and effective manner possible. The Company's list 
of private and public sector customers include NASA, PWC, Deutsche Bank, Toyota, as well as, NHS, local councils, 
universities, schools, and housing associations. With over 5,000 enterprise customers worldwide, Thinspace is recognized as a 
leading player in application delivery, virtualization, and cloud technology markets. The Company is headquartered in Port 
Orange, Florida with international offices in U.K., Canada, and India. For more information on the Company, please visit 
www.thinspace.com. 
 
 
 
 
 
 
 
 
 


