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LinkedIn as your business and personal development platform workshop 

The aim of this workshop is to provide a “to do list” so that by the end of the workshop, participants will have a 

framework of knowhow  of how to use Linkedin as the main platform for business and personal development. 

What is personal development – it is getting to the next stage in your life, which provides you with the resources & 

opportunities to grow.  Parameters for growth may be what you set them to be:  For one, growth may be an income 

raise, for another, it maybe a new position, for you it may be finding a job, for someone else it maybe relocation. For 

someone else, it maybe finding new friends in their hobby field of interest or _________________________. 

What is business development – it is bringing the business to a new level of growth: 

Adding a new line of products, adding a new partner locally or international partners, investing in customer relations with 

existing clients, adding social networking to your marketing plan budget,  finding an investment to take the R&D to a new 

level or else ______________. 

 

By using Linkedin as a development platform it in fact means, that it is your “yard of opportunities”. Adding a specific 

person to your network will be a result of your ambition, assumption and passion to find  the right potential human 

resources that will help you achieve your goals. 

Most of the people in Linkedin including many people that have more than 500 people in their network, use it “on and 

off” in a non consistent way. They spread their energies and attention in various parallel networks and as consequence, 

achieves unimpressive or sporadic results. 

My view- use facebook to communicate with friends/family, or an addition to B2C marketing, otherwise, use Linkedin. 

LETS START… 

First define to yourself, who you are and what  are the goals you want to achieve . 

PERSONAL USAGE: 

 - looking for a job 

 - looking for networking in my existing job. 

 - looking for investor (entrepreneur) 

 - expand networking for academic / leisure time 

 - sell services /products 

 - looking for a partner  
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 - direct traffic to your  personal website 

 - other _____________________ 

BUSINESS DEVELOPMENT EXECUTIVE 

 - Sales and marketing 

 - Business development 

 - find b2b partners 

 - looking for investor 

 - Business intelligence 

 - Direct traffic to your ecommerce 

 -  R&D collaboration 

 - Other _____________________  

 

Before starting to interact, 

Invest time and thoughts in the ways you express yourself and describe your know-how profile: your professional 

experience, education and recommendations. No matter whether your aim is business or personal, you market yourself. 

You want the reader that you value, to be impressed in few seconds by your personality, your background, your wisdom, 

the image you present, your branding. If you represent your company, your personal profile reflects the impression that 

s/he will have on your company. 

Read your profile again and again after few days and see if you are satisfied of how you present yourself. Remember, 

there are always blind spots of perception we have on ourselves. Let someone you value read your profile and give 

you feedback. The recommendations you get are very important. Make sure you get recommendations from respectful 

people that know different aspects of your personality and background. 

Hands on Workshop: 24 hours of Linkedin knowhow – preferable in 4 days.  

For more information 

Contact Avigail Berg-Panitz  - www.avigailwellness.com , www.avigaili.wix.com/webpresence.com 

http://www.avigailwellness.com/
http://www.avigaili.wix.com/webpresence.com

